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About Mahindra Lifespaces

Industrial Developer since 1994 (2 World Cities, 3 Industrial parks)

Industrial: Strategic partnerships with TIIDCO, RIICO, IFC, Sumitomo LG aigl= [ TH[Z=-{00e =5

Industrial: 240+ clients from 15+ countries

Resi: 50 projects since1996 (37.3 million sgft); 18K satisfied customers

Resi: Strategic partnerships with Actis and HDFC Capital

Resi: CDP A rating; Industry-first 3 Net zero projects

GROUP
INVESTOR
MEET




Qur Jourhey So Far... GROUP

INVESTOR
MEET
Total Sales Gross Development Value Free Cash Flow? Net Debt?2
(Rs Cr) (Rs Cr) (Rs Cr) (Rs Cr)
4,400
y 3.9x
991
.:'....-'....o‘
1 Free Cash flow excluding cash outflow towards land acquisitions. °«* '. o ® * e "® e
2 Net Debt (consolidated) across all entities (Resi and IC) e*® Le° : o®® '
° * [
e ® ® ° - ° [ ]



Structural long-term drivers fueling Real Estate in India GROUP
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INCREASING URBANIZATION...

40%

201 2030

Urban population (% of total)

...HH INCOME...

>33 L

7L-33L

33L-7L

<3.3L

Avg. HH
Income/ per cap

High
8Mn (3%)

Upper mid
61Mn (21%)

Lower mid
97Mn (33%)

CcYi8
~75L/14L

Upper mid
168Mn (44%)

Lower mid
132Mn (34%)

CY30F
~15L/35L

...& REGULATORY REFORMS..

RERA

GST

NCLT/ IBC

...HAVE LED TO “FLIGHT TO QUALITY”

Avg. FY15-17  Avg. FY18-21

Launch share (%) of the top 10 developers




Our growth aspiration:

RESIDENTIAL &
INDUSTRIAL BUSINESS

Rs. 2,268 Cr

Rs. 2,698 Cr

Rs S-10K Cr (S1-1.2bnN)

Rs. 8,000 -10,000 Cr

RESIDENTIAL

Rs 45000 Cr “WOW?” customer
(~$5.4bn) of experience
cumulative GDV

IC & IC

Accelerated Monetization of

leasing (Rs 400- Ahmedabad &
500 Cr p.a.) Pune

Planned funding of
Rs 7000 Cr
($800mm); 50%
internal

BTS scale-up

GROUP
INVESTOR
MEET




We have a stromg right to win

RAZOR SHARP
FOCUS ON
PORTFOLIO

» Depth in 3 core markets

* Premium/mid-premium
segments (Sunset

Affordable)

ROBUST BIZ
DEVELOPMENT
ENGINE

» Systematic growth with

large deals

» Strong BD & approvals

engine

SUPERIOR
CUSTOMER
EXPERIENCE

« Strong brand promise

» Superior designs

(sustainability-led),
highest PSI

PROJECT
EXECUTION
EXCELLENCE

* “First time right”

approach to quality

* On-time delivery with

in-house CM
capability

IC&IC
MAXIMIZATION

Govt. and Group
relationships to
monetize IC assets

ROBUST
FINANCIAL
DISCIPLINE

* Rigorous IRR tracking

* Prudent capital

allocation
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Significant NMomentum in our business iN the last 12 months

APR 24

Rs 350 Cr in 2 days
(Mahindra Zen)

70%+ Inventory

Sold In 2 Days
in Bangalore

MAR 24

Looking to build
Rs 45K Cr pipeline

INOMI( TI MES
Mahmdm Llfeepaces Looking
to Build ¥45k-cr Biz Plpelme

Realty firmtargetsa  gpne Foundation

5-fold increase in
pre-sales in next P
5 years, says top exec

MAR 24

Acquired land
(Rs 1800 Cr GDV)

S FINANCIAL EXPRESS

Read to Lead
Mahindra Lifespace Developers
acquires 9.4 acres land parcel in
Bengaluru's Whitefield

FEB ‘24

Rs 800 Cr in 3 days
(Mahindra Vista)

Business Standard

Mahmdra Life sells oéer Rs 800 cr
worth mventory at Mahindra Vista

OCT ‘23

Land Acquisition in Pune

(Rs 1400 Cr GDV)

Unprecedented
“Land to
Launch” within
6 months

JUN 23

Forayed into first
plotted development

100% sold out
within

6 months of
launch
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Exciting Launches planned over the next 12 months

Mahindra Vista Ph 2

_:.;;! R g o

Kandivali, Mumbai
Mahindra Citadel Ph3

Pimpri, Pune

Codename: Navy

Malad, Mumbai
Codename: B9 Hope

e

Whitefield, Bealuru

Codename: WestEra

Al “

-

S

S ‘ntacruz, Mumbai

Green Estates (Plotted)

Mahidra WI City Chennai\

Mahindra Codename Crown Ph2

malhir
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Strong Leadership Team driving Execution

Vimalendra Singh, Chief
Business Officer — Residential
Banking & Real estate

/-_—
oo Amit Kumar I ;E

i:/ Sinha,
‘\ . MD & CEO

7

‘' Viral Oza, Chief Marketing Officer
Consumer, Media and Real estate

Strategy consulting, Industrial,
Financial Services and
Technology

* Times top-100 Climate leader

Parveen Mahtani, Chief Legal Officer

“Top 25 General Counsels in India” in
4 2018 by ICCA London

Sudharshan KR, Chief Project Officer Avinash Bapat, CFO

Led 38 msft of resi & commercial
development

Renewables and Auto

Tanmoy Roy, Chief People Officer -
Auto, Industrial and Real Estate

Jitesh Donga, Chief of Design
Real estate (more than 100 projects)
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Vista, Mumbai

Mahindra uFEsPACES
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mahindre
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